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Who Really Shapes Federal 
Policy?

The Fed Chair’s calendar reveals a deeper truth about influence.

Swipe for insights →



THE DATA

30%
Time with Fed Staff

All three Fed Chairs spent over 30% of their documented 
meetings with internal economists.

This data underscores the institutional weight of economic research 
within the Federal Reserve. The dominance of internal staff 
interactions suggests that policy formation is not driven by political 
pressure or media narratives alone, but by deep, continuous 
engagement with in-house expertise. The 30% threshold is not a 
casual figure—it reflects a structural reliance on data-driven analysis 
in high-stakes monetary decisions.

Source: National Bureau of Economic Research · Published October 19, 2026
https://www.nber.org/papers/w35913

https://www.nber.org/papers/w35913
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Real Estate Philanthropy Needs This Mindset

Just as Fed Chairs prioritize internal expertise over external noise, successful real estate philanthropy 
requires grounding in data, not emotion. Donors who leverage appraisals, historical land values, and 
tax code mechanics—rather than sentiment or peer pressure—achieve greater impact. The most 
effective charitable transfers are not made in haste, but after rigorous analysis of asset value, 
appreciation history, and tax efficiency. The Fed’s model shows that institutional wisdom is built 
through disciplined, recurring consultation with experts—not public spectacle.



02
Power Isn't Just in the 
Boardroom

The study reveals that Jerome Powell held significantly more 
meetings with lawmakers than his predecessors. This shift 
signals a growing political accountability in central banking—a 
trend mirrored in real estate philanthropy. As donors engage 
with public institutions—conservation agencies, school 
districts, or nonprofit boards—their influence depends less on 
wealth alone and more on sustained, strategic engagement. 
The most effective philanthropists don’t just give; they build 
long-term relationships with decision-makers, just as Powell 
did with Congress. Influence is not a one-time act, but a 
calibrated calendar of engagement.
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