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96.1% Owner Occupancy in 
Stokesdale

The highest rate in the Triad—what it means for long-term stability

Swipe for insights →



THE DATA

96.1%
Owner Occupancy Rate (2024)

Stokesdale leads the Greensboro-Winston-Salem-High Point 
MSA in owner-occupied housing, with 96.1% of homes occupied 
by their owners.

This figure is not just a number—it reflects decades of residential 
continuity, intergenerational home ownership, and deep community 
roots. The data, drawn from the U.S. Census Bureau’s 2024 
American Community Survey 5-Year Estimates, reveals a market 
where homeownership is not a financial aspiration but a lived 
reality. The contrast with Winston-Salem’s 55.6% rate underscores a 
fundamental divide in housing stability across the metro.

Source: U.S. Census Bureau, American Community Survey 5-Year Estimates, 2024 · ALEX 
Intelligence computation
https://alex-companies.com/data/2026-09-23-greensboro-owner-share-place-mkt

https://alex-companies.com/data/2026-09-23-greensboro-owner-share-place-mkt
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Stability Over Speculation

The dominance of owner-occupied housing in Stokesdale signals a market insulated from speculative 
booms and busts. With 96.1% of homes owner-occupied, the community has effectively decoupled 
from short-term real estate volatility. This stability is not accidental—it is the result of consistent land 
use policy, strong neighborhood associations, and a culture that values permanence over turnover. For 
investors and developers, this suggests that high-ownership zones are less susceptible to rapid 
appreciation cycles and more likely to sustain long-term value through stewardship rather than 
speculation.
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The Price of Permanence

High owner occupancy often correlates with lower mobility 
and slower housing turnover. In Stokesdale, where nearly 
every home is owner-occupied, the market lacks the liquidity 
needed for rapid capital deployment. This means that while 
prices may remain stable, they are unlikely to surge in 
response to demand spikes. For first-time buyers, this 
translates to limited entry opportunities—homes are not 
frequently listed, and when they are, they are often held by 
long-term residents who are unlikely to sell. The system 
rewards patience, not speed.
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